15 Minute ZamZuu "Test Drive" Presentation
 

Below:
*** Web Test Drive for "In Person" in Front of a Computer
*** "Over the Phone" Test Drive Example & Instruction
	The "Phone" Test Drive Presentation
Audio Training & Instructions
 

	 #1 - The "Phone Test Drive Presentation" by ZamZuu Director Demond Crump 
 
	Download .mp3 / 23.0mb

	 #2 - The Test Drive Training & Explanation by ZamZuu Director Demond Crump
 
	Download .mp3 / 11.9mb

	 #3 - Some "Test Drive" Q & A by ZamZuu Director Demond Crump
 
	Download .mp3 / 8.2mb

	 

Live ZamZuu TEST  DRIVE Presentation Call
7 Days per Week
 
Dir. Demond Crump
47 PT enrollments in 35 days using his "Test Drive Presentation"
Be In Front of Your Computer!
 
Call 212-461-5800
Pin: 88000#
8:30 pm Eastern
7:30 pm Central
6:30 pm Mountain
5:30 pm Pacific
 

	                                 

	 

The Written Test Drive Presentation Process Overview 
The Process - The Power of the Test Drive
 
The number one thing you will do is EXPOSURE, EXPOSURE, EXPOSURE.  Minimum 10 exposures a day to your business.  Remain vague because the idea is to get an appointment into a "Controlled" environment.  Curiosity is what will get them there.  
 
Let’s look at a step by step:
1.     The Introduction - It’s designed for people to see what you have 
            “I have my own eCommerce Internet website where I am able to generate commissions back into my household. I would like just 20 minutes of your time where you can be in front of your computer to show you.  Would 7:30 or 8:00 work best for you?”
 
2.     Remain vague. Do not give more information (although it’s tempting). Secure the appointment.  
 
3.     Show the value. That’s what the Test Drive is for. By taking them on a tour of the website in the comfort of their home, it makes them more comfortable and will able to see that they can do this
 
4.     Start with the Shopping Portal. Show the Value.  www.zamzuu.com
a.     Restaurants.com  (make sure you know the Code word)
b.    The Body Slimwear by Ghiada - hottest transformation garment on the market
c.     Gina Alexander Handbags - brag about how she is a designer to the Stars, and provide the gift bags for the Grammy’s and Academy Awards
d.    Zamzuu Insurance - Referral marketing getting paid to do Quotes
e.    Diamond Ice - state-of-the-art technology;  niche product
f.       Click on ALL STORES - show 
              Macy’s, 
              Wal-Mart 
              Circuit City
              drugstore.com. 
Emphasize the value with the Cash Back. Explain how these stores bought into the Online concept so there must be a market out there where people are shopping online. 
 
5.     Transition into the Travel site.  Explain that people booking their travel on your site they earn a 50 percentage of the commission the agency receives.  Click on the Flights Tab.  On that page click on 
              Flights 
              Travel Insurance
              Passports & Visas 
              Foreign Currency
              Romantic Spa Retreats
              Hotels.com 
 
We’re showing how they are able to make passive income just by pointing people to their sites to book their travel
 
Next, have them click on the Extras Tab and show them Sporting Events, Concert & Theater Tickets.  
 
Lastly, still on the Extras Tab have them go to the bottom under Great Travel Deals.  Click on YTB Cars. This shows them their very own Car Dealership where the commission is $250 for every car sold. 
 
6.     Sandy Botkin, Tax expert and Author says it is ludicrous not to have a home based business. Google him to see the books he has authored.
 
Lastly, ask the 3 questions:
           What part of this business doesn’t make sense?  (wait for an answer)
           Tell me where for $249.95 you see yourself losing
           What would stop you from partnering with ______ tonight (close the sale)
           
You have now completed the Test Drive and closed the sale.  Let your prospect know they will be assigned a Success Coach to mentor and guide them.  By following these simple steps, you are continually showing the value of ownership with ZamZuu, and you have just completed a duplicateable process where your new business partner can follow.
 
Be consistent in doing the Test Drive. Study your website and follow the steps above.  Stay disciplined and focused to the process.  Keep in mind, you can customize the Test Drive for who you are attracting.
 
Visit www.spiritofteamvision.com and review the recorded call of Demond Crump for the steps he uses to grow his business.
 
Stay plugged into your business. EXPOSURE, EXPOSURE, EXPOSURE, and never, ever give-up.
 

Special thank you to Director Arlyne Thompson & Demond Crump


