Script To Invite To Test Drive 

**Set a Goal to Market & Promote Your Business Everyday**

We have calls set up seven (7) nights a week to help you market and promote your business. The purpose of the conference calls, test drives, and webinars, is twofold:

1. To showcase your business to your family, friends and associates, etc.

2. To train you how to do the TEST DRIVE (which is a walk through of your e-commerce mall), 
 
and how to become knowledgeable about your business.
212.461.5800 / Pin: 88000#
8:30pm EST ( 7:30pm CST ( 5:30pm PST
How to Book a Test Drive Appointment 

What to say to get someone to give you 20 minutes in front of their computer to see the site?

It is very important that you set the appointment for them to SEE the site, not hear!

Please follow these recommendations! Do NOT try to describe the site, tell your prospects about the stores, or all the money they can make. LET THE WEBSITE DO THE TALKING FOR YOU!

Example:

Hi, (Person’s name) how are you? I just opened an online e-commerce business. I would love to have 20 minutes of your time while you’re in front of a computer to show it to you. How’s your schedule looking around 8:30pm (EST)?

If prospect tries to get you to tell them a little about it or asks for the website address, your response should be:

This Business is 100% VISUAL. Please give me the courtesy of SHOWING it to you!

Then direct prospect to the nightly Test Drive Conference Call (212.461.5800 pin: 88000#). Times reflected above.

NOTE: If the time of the call doesn’t work for your prospect contact your Success Coach or Sponsor so they can accommodate your prospect with a time that is convenient for them.

Script to Invite to Webinar
www.10000millionaires.biz 
click on webinar schedule to register

Dial in Number: 712.432.0075 Pin: 458349#
  Monday thru Friday
9:00pm EST ( 8:00pm CST ( 6:00pm PST
Saturday 1pm and Sunday 9pm EST.
I’ve been looking for a way to supplement my income and I think I’ve found it! 


Prospect, this may be something that we can do together, but I want to get your feedback on it first.

There’s an online presentation that explains the whole thing. 

Prospect, I would love to have 20 minutes of your time while you’re in front of a computer to show it to you. 

How’s your schedule looking around 9:00pm (EST)?

Great, do you have pen and paper handy? [Then direct prospect to register on our team website. Team website and information reflected above]
Or by Email...
What’s your email address so I can email the link to get on? Watch it and take notes, I want to get your feedback on it. I’ll call you back after you’ve looked at the information. If it makes sense, maybe it’s something we can do together. OK?

Objection:

What is this about? 

That’s a great question…that’s exactly why I’m inviting you to get all the details… This Business is 100% VISUAL. Please give me the courtesy of SHOWING it to you!
I have to run, but we’ll talk later after you get all the details…okay?
More Scripts to Pique Interest & Invite
[Relate]…How are you doing? How’s the family? How’s the job?

[Always be in a hurry]…Hey listen John, I only have a minute, I’m getting ready to jump on a conference call, do you have a minute? 
Script to invite for 2 on 1:
I have some important business that I need to talk with you about. When can we get together in the next day or two? Great, I’ll see you at ____am/pm. Is it OK if I bring my business partner with me?
Script (in Person)

Prospect, I can’t believe that I ran into you!

I’ve actually been thinking about you for a couple of days and have been meaning to get in touch with you. I’m late for an important meeting right now, but I have some important business that I need to talk with you about. When can we get together in the next day or two?  

Great, I’ll see you at _____. Is it OK if I bring my business partner with me?
Email To Invite To Webinar
Hey Person's name,
 
How are you doing, I hope all is well. 
 

Prospect, I need your help! I’ve been looking for a way to supplement my income and I think I’ve found it! Based on what I've seen, I believe you would be perfect for this, but I would like to get your feedback on it first. 


There’s going to be an online presentation taking place at 9pm that you can see right from the comfort of your home from your computer that explains the whole thing. 

 

Prospect, it would really mean a lot to me if you can block out about 20 minutes of your time to check it out.


They only have a few spots left, you can RSVP and guarantee your spot by clicking on the the below registration link. 
 
At about Time on Day, Date, click on the link below and then about Time dial 
712-432-0075 and the pin number is 458349#. The presentation will start at Time. And end at Time. (Estimated time is 20 minutes). 

 
I will send an email and call you just as a reminder and to also make sure you were able to get onto the webinar. Get ready to see something that can enhance and impact your life!  I'll talk to you after to see what you liked best; if you are interested, we can discuss the many possibilities, if not, no problem.
 
THE FOLLOW-UP:
After the Test Drive/Conference Call/Webinar call has ended call your prospect right back and ask them.... Or if you personally do a walk through (Test Drive) of your site ask prospect...

WHAT DID YOU LIKE BEST? (Wait for their answer, then say) THAT’S GREAT BECAUSE THAT’S WHAT GOT ME EXCITED AS WELL. (If they’re ready to partner with you at that moment then follow the instructions highlighted in the “Sign-Up Process” document to get them started. If they’re showing interest, then prepare to 3-way them into your leadership to help answer their questions and close them out. )

DOING A 3-WAY CALL:

Call your leader in advance to inform them that you have a prospect that’ll be taking a look at the business and will they be available to share their story & help you close. You want to give your leader advance notice that you’ll be calling them with a prospect at whatever time because this allows the leader to make themselves available versus being caught off guard.

When setting up a 3-way call say to prospect...

(Prospects name) I WOULD LIKE TO INTRODUCE YOU TO ONE OF THE LEADERS IN THIS BUSINESS. THEY LOVE HELPING PEOPLE, LIKE HAVING FUN AND MAKING MONEY WHILE THEY’RE DOING IT. HE/SHE ALSO KNOWS 100% OF THE INFORMATION ABOUT THIS BUSINESS. HE/SHE MAY BE BUSY, BUT LET ME SEE IF I CAN GET HIM/HER ON THE PHONE. (Call the leader and before you join the lines together tell the leader what the prospect liked best & what their occupation is. Once you join the lines together briefly introduce the prospect to your leader then reintroduce your leader to the prospect by repeated the above intro. Once your leader begins talking, you never interrupt the conversation at any time unless you’re called on.
As you get to know the leader more your introduction of them will become more personal. The introduction above is a basic intro for any leader.

Characteristics of a “CORE” Team Player
A Team Player…

1. Commits to attend at least one weekly Briefing at least once a week for 52 weeks

2. Ask your family & friends if they’re going to shop and travel, do it with you. And get referrals 
3. Be a product of the product, when you shop and travel, do it on your website and get paid.

4. Sets aside daily self-development time (at least 15-30 minutes per day)

5. Stays “Plugged In”: Weekly Meetings, Trainings, Team Conference Calls, Team Functions, etc.

6. Is Teachable/Coachable

7. Is Accountable…treats their business like a business…has a daily game plan and works that plan

8. Commit to doing the 5 Step System – 1) Make their List  2) Contact and Pique Interest  
3) Invite 4) Follow-up/3-way/Edify Up-line 5) Duplicate – Teach Team to do steps 1-5

9. Always Dress for Success, always be “Armed and Dangerous” – always have DVDs, flyers, Brochures/Booklets, CDs, and literature with you

10. Commit to attend all major events, Super Saturdays, National Convention
11. Follows the Directors Club SUCCESS System

12. Commits to being here a Year from now.


ZamKnowledge - Test Yourself

This is just a little quiz to test and encourage exploration of your website:

1. Name five (5) Fortune 500 companies that you get paid commissions from?

2. With Restaurants.com, what other options can you get besides the $25 certificates for $10?

3. Name two (2) of the major cell phone vendors that you can get phones from on your website? 
 a. Name two other items that you can get through ZamTek?

4. What Hollywood nutritionist promoted Nutraceutics on the Rachael Ray Show? 
a. What did she say about Nutraceutics?

5. Which store in your Internet mall pays the highest commission?

6. Where can you get a passport or Visa on your website?

7. How many minutes does it take to create a Diamond Ice Print?

8. Name seven (7) celebrities Gina Alexander has made handbags/accessories for?

9. What is needed to get into your ZamZuu Business Center log in?

10. How do you get to your Rep Back Office?

Weekly Conference Calls – Develop Yourself 

Every day....7 days a week Live Test Drive Call (INVITE GUEST) 
8:30pm EST ( 7:30pm CST ( 5:30pm PST

212.461.5800 / pin: 88000#

**Sunday...Directors Club Team Call.... 7pmEST ( 6pm CST ( 4pmPST

   712.432.0075/pin: 458349#

Monday... Night Spirit of Team Vision Leadership Call with Director Lucretia Daniel 
10pm EST ( 9pm CST ( 7pm PST

712.432.0075 / pin: 708414#

Monday – Friday...Inspirational Morning Vitamin – Host Jil Greene & Donald Bradley 
7:45am EST ( 6:45am CST ( 4:45am PST

712-432-0075/pin: 156490#

Friday... Morning Coffee Shop Call - Hosted by Demond Crump 
8:30am EST ( 7:30am CST ( 5:30am PST

712.432.0075 / pin: 708414#

Saturday... Bible Study “THE CURE” Host Marie Duff (Spiritual/Life Growth) 
8am EST ( 7am CST ( 5am PST

712.432.0075 / pin: 819357#

The difference between a boss and a Leader is:





A boss tells you what to do…


A Leader shows you how to do it





A boss says Go…


A Leader says let’s Go!





LEAD BY EXAMPLE
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